
Sizing-up your message
examples

sentencestudio.my

https://sentencestudio.my/
https://sentencestudio.my/


The Size-Up Chart (visualized)



The Size-Up Chart (ORIGINAL)



please note:

These examples are from a 1922 book. 

Please don't get hung up on the writing style
itself — it's a bit dated. 

Focus on the chart and how it’s used to frame
messages. That’s the key takeaway here.



EXAMPLE 1



A LETTER TO SMITH
So, you need to tell your friend Smith you can’t
lend him money. Smith, who’s done you a ton of
favors without ever asking for anything in return.

You’ve been waiting to return the favor, but now
that he needs something, you can’t deliver.

How do you even write that letter? What do you
say? What do you not say? How do you make him
understand? How do you soften the blow?

On the next page, there’s a chart that lays it all
out. See how every angle is covered.



A 
LE

TT
ER

 T
O 

SM
IT

H



EXAMPLE 2



MAN’S SHOE STORE LETTER
Imagine you're running a men's shoe store, and
spring is officially here. 

You've got a killer new collection, and you need to
let the men in your city who haven't shopped with
you before know about it. 

You’ve got the perfect spring shoes waiting for
them—every style, every size. You want them to
come in and find their perfect fit.

Here’s a little exercise for you. Take this scenario
and map it out on the chart—now.

On the next page, you’ll find the very chart I’m
talking about.
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EXAMPLE 3



BUSINESS BOOKS LETTER
Here’s the scenario: 

You’re marketing a business magazine, and you
need to write a letter to people who have never
subscribed before. 

Your goal is to persuade them to sign up.

You need to grab their attention, convince them
of the value, and get them to take action.

Map it out on the chart. On the next page, you’ll
find the original size-up chart.
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BONUS



an investment proposal

Here’s a proposal written by a seasoned businessman:

His friends trusted him implicitly, ready to invest based on
his word alone. But the letter was so unclear, they couldn’t
tell if he wanted to borrow $5,000 from each of them or
$5,000 total. They had to wire for clarification, which
caused a delay. And that delay cost them the royalty. 

Now, let’s see how using the chart would have helped. 

original

improved
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